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 Asset Class Outlook Commentary  

 Cash / Stable 
Value 

 Still maintaining higher levels of 

cash 

Higher levels of cash help protect your portfolio in sharp downturns, provide capital to buy when 
opportunities present themselves, and have not shown to significantly hurt performance as the 

market has rebounded. 

 

 Bonds / Fixed 
Income 

 Slightly positive on bonds in 

general 

While bonds seem fairly valued, they provide a level of income in a low interest rate environment.  
Bonds have performed well in the latest “flight to safety.” 

 

   Cautious of Treasuries for the 

long-run 

Primarily used for safety, but with yields at historic lows and the risks of future inflation present, 
treasury owners may not be paid adequately for the potential risk. 

 

   Positive on Treasury Inflation-

Protected Securities (TIPS) 

Essentially, these are treasury notes with an interest rate tied to inflation. Used for safety, but the 
future interest paid will increase with inflation. 

 

   Positive on floating rate bonds A rising interest rate environment is positive for floating rate investments. While rates are currently 
not rising, they are expected to rise sometime in the next 12 months. 

 

   Positive on emerging market 

bonds 

As this asset class develops and matures, there will be great potential for investors over the coming 
years. We will be looking to add these over time. 

 

 Stocks  Still cautious of stocks—below 

normal levels of exposure 

The stock market has been correcting for the past month, and reduced exposure may help protect 
your portfolio a bit from the big market swings.  

 

   Positive on preferred stocks Preferred share class stocks currently seem to offer investors value based on price and yield.  

   Positive on dividend paying 

stocks 

Many of the traditional dividend paying companies are more attractively valued than the general 
stock market.  

 

   Utilizing covered call strategies 

to hedge 

Covered call options strategies can provide extra income to your portfolio while you own stocks.  We 
are looking to utilize this strategy a little more with the increased volatility in the markets. 

 

   Selective of international stocks International diversification is still very important to your portfolio, however individual country 
selection will likely play an increasing role in international stock performance. 

 

   Positive on Brazil, Canada and 

Australia 

Brazil, Canada and Australia are raw material exporting countries that are/will be very important to 
building China’s infrastructure.   

 

   Avoid much of Europe, the U.K., 

and Japan 

Our sources have warned about Europe for almost a year, it is now front page news. Current 
solutions appear to be a band-aid to a much larger problem inherent in a shared currency.  The story 
hasn’t changed. 

 

 Alternate  Positive on Gold and Silver Primarily used as an inflation hedge, but also a currency hedge.  The risks of global currency dilution 
are present.  Gold and silver has been performing ok during this latest flight to safety. 

 

  Negative on the Euro and 

Japanese Yen 

The negative outlook on the Yen is driven from Japan’s poor demographics and the recent emphasis 
by Japanese officials and companies to increase their ability to export. 

 

   Positive on energy trusts Many energy trusts provide a good dividend source with the potential for capital gains. Looking more 
attractive. 

 

 Italics denote a change from last month   

The headline risk from April continued into May and the long-awaited correction finally arrived. The S&P 
500 declined -8.29%, erasing all gains for the year leaving the index down -2.30%. This was the worst 
May performance since the 1940s.   

No clear explanation has yet been given for the mysterious “flash crash” that occurred on May 6th that 
sent the Dow down nearly 1,000 points in the a of minutes, and then back up. Explanations range from 
problems with high-frequency trading, to human error, to differing trading policies between the 
exchanges, but in any case this provided investors memories of the 1987 stock market crash.   

Approval of a bailout package by the European Union along with the European Central Bank’s decision 
to buy Euro bonds allowed Greece to make the debt payment. This bailout is similar to what the US did 
in 2008. Concerns about Greece still exist, along with growing concerns about Spain, Portugal, Ireland, 
and Italy and their ability to manage their debt payments. Countries such as Germany have openly 
expressed that they do not support the bailout measures.  Uncertainty still remains with seemingly new 
developments daily.   

Employment payrolls saw their biggest increase in four years, however hiring wasn’t strong enough to reduce the April unemployment rate. 
The unemployment rate rose from 9.7% to 9.9%.  Much of the adjustment in the unemployment rate is due to esoteric government 
“accounting” and need to be carefully analyzed. Recently, there has been optimism that the private sector will begin a sustainable period of 
job growth and not just the temporary census workers.  Private sector job growth would be a welcome addition indeed! 

Most economic data continued to show signs of an improving US economy, and GDP rose at an annual rate of 3% for the first quarter of 
2010. Inflation remained in check at about 2%. Oil fell below $70 per barrel for the first time since last winter. 
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Why I Don’t Want to Buy Life Insurance 

If you're like most people, it's not that you don't appreciate the 

value of life insurance. In fact, many people believe they need more 
coverage. You probably wouldn't mind owning additional life 

insurance. It's just that you don't want to buy it. Thinking about 
buying life insurance, talking about buying life insurance, discussing 

the reasons for buying life insurance--all of this makes many people 
feel uncomfortable. Here are just some of the reasons why you may 

be putting off buying the life insurance you know you need. 

I don't have enough time 

You'll get around to buying life 
insurance...but not today. With all the things 

you've got to do, buying life insurance can 
come off as a low priority--just one more 

thing you ought to do. Plus, the whole idea 
of discussing life insurance isn't a whole lot 

of fun. Who wouldn't rather take the dogs 
for a walk on the beach, attend a child's 

softball game, or spend those precious few 
hours of free time in the evening visiting 

with friends? 

Nonetheless, buying life insurance is really 

an important task that should be addressed. 
Life insurance can help ensure that your 

family will have enough money to meet their financial obligations in 
the event of your death. 

The subject is boring...and morbid 
If you really don't like to think about death, you're not alone. Death 

is an unpleasant subject, and life insurance raises issues of our own 
mortality. Some people say that the very thought of starting the life 

insurance buying process makes them feel stressed-out. There's no 

great appeal to contemplating our own mortality. It's a subject we'd 
rather ignore than address. The result can be inertia or denial. 

It doesn't have to be that way. People who do act on their life 
insurance needs tend to focus on the positive aspects: the idea of 

meeting their responsibilities to provide for, and care for, their loved 
ones. They think of it as contingency planning, protecting their 

families against the uncertainties of life. They also recognize that 
life insurance is really about life and love, about helping to ensure a 

positive quality of life for their spouse and children if they die 
prematurely. 

I don't know where to start 
If you don't have a clue about which type of policy is right for you, 

or how much life insurance you need, join the club. Few of us truly 
understand life insurance: why we need it, what type of policy is 

best, how much we need, when and how benefits are paid, how 
benefits may be taxed, and more. That's okay. It's not your job to 

know everything about life insurance. That's the job of an insurance 
professional. 

Thinking you need to have all of the answers about which type of 

life insurance is best for you is sort of like needing surgery and 

thinking you need to know which type of scalpel to use. That's the 
surgeon's job. In the same respect, the right insurance professional 

can guide you through the process of selecting the policy that best 
suits your needs, budget, and objectives, and can answer your 

questions. 

Life insurance isn't a high priority compared with the other 

expenses I have 
For many underinsured people, it's not so much that they don't 

want the life insurance they need; it's just difficult to find the extra 
dollars to pay for it. 

Buying life insurance you can't afford benefits no one. If it causes 
your family hardship or requires you to make choices that seem 

incongruous ("Gee kids, I'd love to take you on vacation, but our life 
insurance premium is due"), you'll eventually discontinue the policy. 

Then you lose, and your family loses. 

That's why it's important to purchase a policy that meets your needs 

and your budget. Fortunately, there are many types of life insurance 
available. These include term life insurance policies and various 

types of permanent (cash value) life insurance policies. Term 
policies provide life insurance protection for a specific period of 

time. If you die during the coverage period, your beneficiary 
receives the policy's death benefit. If you live to the end of the 

term, the policy simply terminates, unless it automatically renews 
for a new period. 

Permanent insurance policies offer protection for your entire life, 
regardless of future health changes, provided you pay the premium 

to keep the policy in force. As you pay your premiums, a portion of 
each payment goes toward 

building up the policy's cash value, 

which may be accessed through 
loans or withdrawals. (Keep in 

mind, though, that loans and 
withdrawals will reduce the cash 

value and the death benefit, and 
could cause the policy to lapse.) 

The cash value continues to grow--
tax deferred--as long as the policy 

is in force. 

The bottom line 

It's easy to understand why people 
tend to put off purchasing the life 

insurance they know they need. 
But look at it this way: Buying life 

insurance is one way you can help 
secure your family's financial future. And what could be better than 

knowing your loved ones will be protected, even if you're no longer 
around to take care of them?  
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Five reasons to buy life 

insurance 
 
- To provide continuing income 

to family members 

- To pay off debts you leave 

behind 

- To pay final expenses and 

taxes 

- To provide an estate for your 
loved ones 

- To leave money to charity 
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